WAYS TO SELL MORE

01
ANNUAL SUPPLY REPORTS

Break down reports by modality,
formulary and doctor to see how
many daily disposable (DD) lenses
you are prescribing and focus on the
areas where you can grow.

02
COMPETITIVE PRICING

By staying up to date on current CL
pricing across the industry, including
prices of national retailers and your
online competition, you can ensure
you are neither overpricing nor
underpricing your DD.

03
PRICE COMPARE

To overcome the price objection,
break down the cost for patients in
the office and add in all of their
insurance benefits, rebates and
discounts so that they can see the
TRUE cost of their DD.

04
SUBSCRIPTIONS

Patients get the convenience of
direct delivery and a lower monthly
cost. This means you can lock in an
annual supply of daily disposable
lenses and keep your sales high.

05
CONVENIENT REORDERING

Automatic patient email or text
reminders not only save you time,
they also ensure your patients can
easily reorder their CL when they
need them. Proactive reminders is
the way to ensure those sales come
to you and not your competition.

HOW DO YOU VIEW MODALITY
PERCENTAGE IN CLX?

Simply login to CLX and click on the Reporting tab -->
Go to Office Reports --> Then click on Doctor Modality %.
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